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CAMPUS PLACEMENT DRIVE
with AXIS BANK

Exclusively for IGNOU Students & Alumni

Greetings from the IGNOU Regional Centre Karnal!

This is to share with you that IGNOU Regional Centre Karnal Haryana
is organizing a Campus Placement Drive with AXIS BANK
exclusively for IGNOU students and alumni.

Placement Drive Details
‘m'a Date Time
29th September 2026 10:00 AM onwards IGNOU Regional Centre Karnal

(Tuesday) Plot No. 5, Sector-12 (Part-1),
Urban Estate Karnal-132001
Haryana

Eligibility Criteria

Optimal qualification for success on the job is depends on Grade offer to:

Officer Sales-2 Officer Sales-1

Graduate with more than 1 year of e Graduate with Fresher or less than

/_/ experience in sales (Age-32) ”_/‘ 1 year of experience sales (Age-28)
'“l e Salary — Gross CTC - 2.50 LPA + "ll e Salary - Gross CTC - 2.25 LPA +

60K incentive per month 60k Incentive per Month

Job Descriptions
About Liability Sales

The Liability Sales department focuses on the liability Officer Sales are a part of the Bank's front-line sales force
acquisition, assets and retail forex business for the bank. whose primary responsibility is to get new cu's.tomers_for
The department drives business from branches across the bank and explore new business opportunities. Officer

India and is responsible for sourcing of retail and corporate Sales are respon5|'ble for selling banking and |nv§stment
deposits, salary and non-salary accounts, trust accounts products and services to customers based on their needs.

and forex Business with a view to increase the retail book They are also responsible for handling customer queries to
of the bahk ensure customer satisfaction. This is a pure sales job and

involves daily customer reach-outs & travelling.
Key Responsibilities

Identify sales opportunities for both the Bank and third-party products by acquiring new customers
and building new relationships.

Manage business relations with existing customers to increase the depth of existing relationships.
Achieve sales targets as assigned by the organization monthly as per Grade Matrix (BDE, Officer and AM Sales).
Record and track all engagement activities through the CRM system.

Comply with KYC/SEBI rules, regulations, and legislation governing the financial services industry.
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University

CAMPUS
PLACEMENT DRIVE

IGNOU Regional Centre Karnal Haryana is
organizing an Exclusive Campus Placement
Drive with Bajaj Life Insurance Limited for
IGNOU Students & Alumni.

DATE: VENUE:
29th September 2026 01:00 PM IGNOU Regional Centre
(Tuesdoy) onwards Karnal, Plot No. 5, Sector-12

(Part-1), Urban Estate,
ELIGIBILITY & DETAILS

Karnal-132001, Haryana
e ELIGIBLE CANDIDATES:
Graduates [ Post Graduates students
passing out in 2024, 2025 and 2026.
(Age Below 26 years)

e ELIGIBLE COURSES:
Graduates [ Post Graduate - Any Stream.
(Preferred is Management Students)

e PROPOSED DATE OF JOINING:
Immediate / After Students Exams.
(Final Examination Leaves will be
provided)

e JOB LOCATION:
P (oot _J BB
JOIN A REPUTED COMPANY!
EXCLUSIVE OPPORTUNITY FORIGNOUIANS!

CONTACT US:
http://rckarnal.ignou.ac.in




